
3 Things to 
Increase 
Sales-TODAY



Understanding Communication
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CHANGE 
YOUR 
LANGUAGE



Wording 
Matters
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Everything is Input

Your Brain cannot process the Negative in Language





Mirroring 

Matching and Mirroring is key

◦ Physical movements 
(3-5 seconds)

◦ Posture 

◦ Volume

◦ Speed

◦ Wording





Video Breaks the Barrier  

Hi, everyone; you may want to keep people’s attention using video and relaying all 3 types of 
communication that you learned in the first segment. Get yourself a good microphone and a 
decent camera; both of those can be found on your cell phone 

https://www.loom.com/

https://www.hippovideo.io/

https://www.loom.com/
https://www.hippovideo.io/
https://www.loom.com/share/e8643f30d3fe48b1b6878c874d96053d?sid=dc075c3d-217d-4659-a969-6dc81130f053


How do you 
line up?



Technology

Text over calling

Digital Business Cards

Canva – Link Page (for link in bio)

URL utilization

BONUS
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